FERE

Annuity Insurance

== = A 2] =
BEAEBRREETE |
Income Goal Insurance Plan Il

MERFEENRAERR
A key way to live life to the fullest

BT E R T View our product brochure:

ENG

p 1
o~

EEASRE (BR) BRAR
HSBC Life (International) Limited




AERE 2 EEEE XEER

BUHEL BEIFIEXR

ERERHRE  BREAENTRABRE -




HERE EE®E  TEEAR

MRRIEENBRAERE

[BEAR KRGS I ELE 2

[BEARFRBIE N (AFHH]RFARE]) BE-OREREEL S VR FRE NFTEAHNENR
BEMOFHNHRERANRERE LEITEEAMMOFUSAREIF LB RARRHNBERA
BRRERBABRE REAZAAFTE REWURFSSENAX-MERENZTER ETAKEE=S
—ERSBIRE ERBIMNESRIR-

MERBEREHAN WZRAFZGH ZRAVENSHEE ERREFHEACELILAXINNEARRE
FEEHWAE (W)  BRIESENEBBRE MN101%-

A BA SRR B UEMERNRITER -
AEtEIBERMN:

BEWA

UBARBFLLHE NERALINRRBENES - HRRE SRS
HmEF SR ©

BERE

BHENFSIRBEEEBEEERRBRANG R S REEARNFEEHRR

—EBRNERKEE-
B P i B
®
— REEEEEEDS LTSI NREEE BIEEATERERNESRTIS
- 8o
LQJ
o 35

RE[BEASRBE N BREZHE RE - RUEBRIHZ
BAETEMNRERSE -

=€



B
DELIRE

HERE EE®E  TEEAR

EAEES D RIS 2

ASRE®

ERANEREHANTZASHRE BEXRATESFH ZRABUTRSHEE F2HTEARE) FRERA
MBS IR o

FEIMRIE

LUT M iR IR (R REPFER) CESAERENERTERN BASHUBEIME:

BB FETRIE
ERRANERETHED 80 ' AT URFEERE) TERBNMMERET STHAKRE

- REMBEES BTRMERERRRE D 30% FHFIENFHTRIE T -

l\ (FERAETRE FERARAATARESTAREMRE)

AN NERAWERERVE 18 AT —EETEIHREHEREEE 183 B Bk
] WREBEEHEEERENEARELTRARKRE AL GBS ERE) -

/Q,) SEIMFERE" FEARUATARESEARBMRE)
E 2R B i A FAER 65 SRR AL X 30 BR U b AN IR BN SR TESE

365 A MBI RAMAEZ AN EINRE -

LUT M REE BB RN S WAMNEIMRE

FEGERE (FEEE) ” FaprEsre)

H EABAEEIMREBUZE UL BRIRME - 2R A K 65 B2° AT 220 i B _E 5 SRR LR on
g EZ REEHERNEMN-BZRER A EBEARBRERRE NI ERE - RHELLE
RIBERZHBAREMRRAIRIRE"

BEAL LM IR 2 AR R AR R RES IR F2RMIMRE 2R EMRK -



HERE 2 EEEE 0 OIEBER 0 0

DELIRE

BIFIA — EABMEBAREFSLHE

Adrian B— 7 45 BHRBBRE ABHFEY - FEEACFBAMBRFERITHE
K e AR EMNWAUZEMIEER BB -

ZRAF#ER" 4573,

REHH 3F EHBARE B¥571,3057T
fHEH 105 FEH 105

BERE 7%5190,4357T BAREFLSH #B#55,0007T

e Adrian B 55 B RBIA S AWEER 5,000 TS AREFL S

e Adrian FREEFE HIMES  thURER— BB 434,090 TR B E> - A ENEAZEESRAK
REHMR - ZEX4TE-

HEH (10 &) F4H (10 F)
%ﬁg ! 11 1
450,000 |
400,000 -
350,000 | ] ‘ -
{REEHIANITERT PS4 S 488 1,034,090 7T
300,000 (ZRES S B 600,000 7T
250,000 (500070 x 12 H x 10 ) +
' ] s a2y —
RESN (3 ) HRAS B 58 B 434,090 TT)
200,000 |

150,000
100,000
50,000 |
1 2 3 M 12 13 14 15 16 17 18 19 20 IREFE
45838 558% 8 64 5% °
B SFRE N REESSHE B Hims R E?



HEWE  EESE  EEEAR 00

flF1B — EFEAREFELHE

o Adrian BIE%EM 55 B E S AR IEES SR RERRERNBEES -

o Adrian WIREBZEHRE REBEFS S I EREIMER—FIBEN 434,090 THHHIRE® BME
R ATEAREZEE -

= (10 5) £S5 (105
B I [N 1

1,050,000 —

950,000 —

] REHANTERTSESEEER 1,138,416 5T

(RREFS S B 704,326 7T +

850,000 — HRRASRISE L BAE 434,000 7T)

750,000 —

650,000 —

550,000 —

450,000 —

350,000 —

250,000 —
REMEH 3 F)

1
150,000 —

50,000 —

45 5% ° 55 5% ° 645%°

B SFRE N 2EFeeHE B RSRIRE?



HERE 2 EEEE 0 OIEBER 0 0

DELIRE

flF2 — REEBARBFELSE RMTEREEEESHEAERS UEEAXUBEBEY
Annie A 55 B CEHRR AR S WIRBINE S S RERRER MR EE 70 5 A REL N
15 ERTHFREEETERRY HEREGAN ¥ UENTHEBEENSRTSIRE -
SRAER 555%
1RE H{SHA 34 EsmRe’ #5711 3057
FHEH 104 FEH 104
BERE 190,435 FSRARBESLEH L5 0007T

UTHHAGFERARENERSECTANBRBERT WAZE Annie RETEREEEEERERE"’
HYRE TR & o

£ Annie 70 B RHTEHBRSEERISHIRE /8% 028,218 T
]

HESHE RELER
(HERDFR 2B ERASRIE50%) (GEFHFH & EE RSP E50%)

% 464,109 7T ¥ 464,109 T

(RAFDWREEBERWERLELR") (RRRBNFREERETEIED)

E Annie (TEREBEEERREERE2BAREFL LR KRB 2,500 T°

B FREEAERRERCEARRECAF S S WENREZEAEE - BURE NS EEFTANBRRERT
FABER WA PRSERAT FRSEE BSIRE RRAEEAEEREEABR NWEN REEEEEER"
—RATEMFREEBUE - RIERPE -



HERE 2 EEEE 0 OIEBER 0 0

DELIRE

a : :
wR— LES we=
NEABBAT  EROAAE.  RRELES
GEE R Rl

BT 30% WAT 30%

Annie BT ERE TR
e H{:E’Ti‘gfﬁ;ﬁ %EE . s 1,081,622 5t [l 8% 1,146,735 5z [l 74 1,016,508 52

 Annie 275 7 F R E BAERS,
Emgg ;fb’g‘%?’;ﬁg{séﬁgﬁ*: 71 1,138,416 7t [l i 1,268,643 7o [l 5% 1,008,189 7%

*RRFE R AREBESEREER REBE °RFFIE 3.2% WERBBESEET ARAABKHEFFRARER.

LS BERTTEREEEEEEE  NAESREAFETBINPREERIREASRI MY
FE-NMRTSETELERZATHR (BRZ)  AHEPNERIRE (0B) TEZIHEM T K
MBEBLEREEEEERBAR NRBATEITE TREE MAK T AT EMEZNRER -

A MRTIBETELERE EH (BRD) » AFFEIPHSRIRE” (8) THSHEMLA  mAGEF
MEmERANAEE Annie RETTHELIBERZNERAE-

MR EREFEATEREEEEERARZ” ARENPNSE ERARNE - ERE TS Annie
TIRELEENERSSHE -

Ll FRAEPRESEELNETEREEEEERZENEEEF -ETERREE NMRENEARE
FL 2R REHENTHEARE BIZLLORENRD - BHLERENE BT R ERREERR



HERE 2 EEEE 0 OIEBER 0 0

DELIRE

f5lF 1% 2 H9RER -
i. FIERBERESNHIMICSZEAf-

i. BEBYNEBTLLEANEZFFER 3.2% LERWIRFN AARAREEANTKAZRER BREE
RELLFRE 3.2% BERKS

iii. EREIRILRIEHIBD BIR
iv. TEARE A MW AR EEREEK

o LUESIFRRERNEFRERGU ESINBRAER  WAFRHHE -

o FIBTHBE R AR HEEANER HER (PIMNRE-FIR) PHFRE WEHFB A
RREBNRER,FEEIERREAFNRER, RERESHE - EANHFREURA A LFRE

BERRENSERERER - FBERETNEFHF2HENREEBRSMETNET
o BUETHRRBESWRESREMTRNFE SR EIRBESHENBED -



10

FrEIE
EEEE IEEB L0

ArElRE

fRE BT HR
fHEH
&8
RESH
fREESHA
RIRFE

BNRERZ

RESAREFEEHE

FEEBEEFKX

ELGES

REREEE

DELIRE

BHEIF

104F

104F

B X

204F

HAE1581% & ZIRF#HE655%

BERE R ANIZFEBATHAE
e EBIFTFO:E

° XE:iH
o ESRITERAFR (TEARBHRE)
B

s MREERBZABNEBAREFENRE NEREFENEFNNRE
RERSLLEBRFANNAR

#H£8007T,/1003 7T

o WAWERE
— EFSHARBEAZBEMBAREFESHE X
s BHEAR
— BFEEINNEAREFE B FRNREANBEFLES (WE)
(ZEEBHRARRTHEE) EEFeH=TE-

mE121E AL BN E ZF S HxE

RENGBERRESAREF L E MREME LM RO EES
HE-URSEERRAHENRBRSEE CHEREFEMAEM
TR




HEIAE p—

EEEE  IEER ST

ArElRE

FREEE FREEEENRFLHRGBAT HERNRER S EEMBREMGEE 2
SE-NELHFABIAR FREBEERERERSEBN LEMNRELZ
FARBFLEEMAE (WA BNBREREER RN

BhHIRE FRIRE (0A) RIFRBHRSHARRHEBENIEE N EIK - E(TEE
FRIREMNS BB ET IR HARFIRTE °
FrRlEE (1) BEEZEEEDRR RILRE NMREMMAK
RRAFHEHER - ETEREBETEER % BOHRERGEE
BREE (A) REEBAREFLLE RME (0F) AR ERE
EEEEWRRERARBES
ARRSERBNFERNE LR EREFFENEFIRESE (WA) -
REFEANE LR RESRAA LR RN REFERNEL
BTN ERBEXERS ERIEARAEZNFE F20H [T2RMR—
FEREN =R | 7

REEEEEES EAMREEER 0 EREFE I L& BREKREENER  MAAEEEH
RETD AN ST RB TR IR S U HEAA BTN FRSEER
FRIRE® (INA) -FERHENSRETRREEBEEERERERELN
VERFABREREEEEENEEB UFRELXRRBER MZ X
REARRNREE ERFTEILERED BB AEARNRFEENRSE
RREMEER e
TENBEREREY T IMERRREERKMARSG > MABHNRESHAAR
TREENMAR AT RRAMBARERAA:

(iy BRARNFRSEERFREE (0F) &

(i) LIRS TR ERBNTAREFS 2R

EITEIIERRE MRENGAREFS 8 RESERE BRI AIFHE
MR EERERSEE FHRE (W) REHEER TEET
HEMFEE - ARITEREEEEERENEREARFMME REAE
EBETHREMKBERETREREA WERSE KR BT
BUH - R 1bsreE -

1"




AERE = 5
BEEEIR FEFEM S4TIRES

ArElRE

REEEEEWSER BITEREEEEERZ HBANRET RARRABEHBEIE

BEOFRERREFAS WREEFNCRRZ BN RESE - ERE

Him Al 1%%%%/\7&’551%2@%;11& RAREHEENRE MBEE2T R
TEHXZIKT%ETEI’JT%Eﬁﬁﬁﬁ'@”ﬂlmmﬁé‘% (A) -

RERFIZ RRFIERARFR -
s REEHEEE:
o M ERRIEE? (10F)
s NIZEBARBEF ST RFE (1E) (WEFLHNRR)
o M HREEEERKEMER® (IF) ;
o MAEMFMEE" (Wh) -

Sy hE{E IR ERN S L2 A AT UER :

s RNEEHN:
(i) ATFEEE:
— RERSEEN 101%: &
— FREAZERFEIZEHBERE W 101%:
(i) MNLEFFRIEEE? (10F) :
(i) BEFEMEE" (EF) °

s RFEEHIN:
iy HUT&=EE:
— REHSEEBEN101%: &
— FiREAZ EAGEZ EBRRE N 101% BAEREIREZEA
REFSSH
(iy MERESARBFSSHE EAE (WFH)
(i) A0 LEFFRIERE? (AF) :
(iv) M LREBEETEKRSER® (0F)
) BEEMEE® (WAH) -

12



FrEIE
EEEE IEEB L0

DELIRE

St AR RIREFAAMELOEDER X A ATKER :
s —FBEHNHHHEE K

s —ZPRRONIRATIHAIEREBENEAREF B RME (W0EH)
REARBHAZNOEAREF2 LR (0B EEFHERABLE
REARRAEERD 2B ANRRAEF P IEFHER) -
1%%15{55@%@,%@%15 (nA) MEFRIEE? (E) ERTHEER

—EE Yo
TR BEHNEINTT RIS - (A IREY Rk TR BRI
(FRMTBRIMRE) RERRUATAREREARBMRERE
BB AR R R RS (RESNBE ()™
(R BRIMRE) FERREMRERE

FERMFAAARIAMZZR URTHRESERFG CRERSHRRIRBZEIRRERNR

13




B
DELIRE

GEECE:S FEEg

Liml
[T
dlinl
]
N

/!

ST [BEARRBREE I R—HABREROOEMASRRF S BORE
RAEI R RERER  BRETRRFAVLRE SRREAREZEM-

MEHRENHE CAEEBEHEMANPUERELREMADHR
MREBERRERE BRENDHREAIEALENERARE TEBIRE
REFRBEBUERERBAFEBHREZREBEERCHNEBRESEN
ZH (A) - MERUH SBER [RFH] N (AR REEASRRERE
HLHMBNEINTREFAEAIREFEANEERR ZAER
21 EEANHE(ARFERRE)) A RNE LRERZFERERE
(BEEWE) HRFESASRE (BR) BRARRNEANEREE 157
ELHL 1 B8 B ER B R R BMERARE -

REHERR BECEREFHTEZABUERE R FREBER
BRIEE * (108) Al PN EE BN AR EBFE -

BRARECHERE ERHEAN BAREGITERARMTE -MERABERARFREIEUH
REBANREFREZREBEERDNEARESHENER (WAF) -
BRI SR RAEREARREERAS ABBERE) Bit —FRBRSF T

5
EWERRESEABE AMNARARERBEAZREINONGHEE"
HARRRFREFBEABREAMECHANGRMNKRESRE RERMCH

R AN AR B AT LR B2 ARG ZREMRN

14




B8 I
HBEE TEE® L 00

DELIRE

HEES5IH

REEK AT HIBAR S R E - BB A AR BT H38
FREBEN0%  RMETHEEAMERNEE LeHATTRM-
EFEIHSRRRTEREBATEES G TEERORRENRE
R BER SRS SRESKEAGFERBRED /AN ARE
A B
BEE BMEAREAGEHEMREZ A S MR AR SRR
FERAMZRE - RAWEMREEER FERRAZRENEER
9B SRR ARE 35 ATUR B E AT E M AR E AR -

BRI R R MIEAT BB R T BB E R AN R E AR SRR

ETHEBERIM OZRREERE BNSRBHERENRE LR

AERBARMREHMAEBRZEHXEB RSB ATRBKEET

TRIFEITRR - FAFIRIRE :

o (FHAMFTHERRMAEEXEFTEEEL:

o REEAGIREH RSB IRMHUATA R

o WEMERERANEHN T EIENRENFALF o WHZFHKIAX
M TR &

o RIFEHRE-

A0 B b St A AT SR R 2 A ) ) 2 R SR TR M R R AR R BB AR U

EALREER Z ORI E B REL I ATEREER 2 SURERE (1A)

AR I NEEHRE AR BMEZ AR BETRBERENREDN

MERRNBHKBILERER

15



B
DELIRE

B8 1
FHEImE FEREBR

Liml
[T
dlinl
]
o

/!

fREEALIE IR BB ERATMERIE R Z MR LA REE -
o MREBAEERRHIERABNIMRE X
s REEFMEMMBEARKBEEFMREEREER FEMAKFMZ
RERHFRSEER K
s BEHMAENMRREEEFCHNREXEENEERSERMEREM
AR AR B R R P R B BRI TE SR 8 E 3
o RBERMIREOIERRELIEEORE

BRERLIGRFNFIERLHRERK

i# RE A RERENZERATEER AN NEEBRITTRRIBHEAFE
AIE B RITTIR B AP R IF BB R E EREIE M -

ERIEEE AEERBEFMN FHESAE E R RFER 6550 A LB FE A5t 2
RARNFPRREFAEAR,HZRAZEE (BR wE) &gk,
%R B B S b [ B FE E RO AR B AR TE PR ) -

MR E B EEES0ENBNRERR Y - 5 EERR Y TER RN
MEHNRERBARNRE 2B HAA—RAENFRSEEBARKN
RESE ZAMSAERT -—ZEPIRBEEF UNIHRE-FH
ERXHBBEEMISEENEXRFAL - MERNFRSBETT NN
BERE  SORESERI MBEMKAEINRERARNREDH
ERNEMFRSEBERFNEE® (WF) -

FIB REEHENRBAZRRILINAAIMRECBBR AQA
TEXNEAREFELRE -

16




; TEAR —
sTEIRE EESH

B2ER

- 5 [F (S
F B F| fan
FERER RERI—HHREAATNEENRE Bt BZAQTNGEERRATE-
£ h{EERM BXAMNREERAERNATNEEN—IBD EHEMNZEEENREEM
ER S IEETE - IBFEE S RAMAATEBE-
FERTBFIZS HESRRE?(NE) REESARBFLSE CNEN ST L IEIFE

Y EHADDNTREE - Bt FREBZABRRBEDTRRRE N2
REBEZSARBFLLH 2L (NG MEE ARAREEHEF
TEHMEHRE -

IRBERBPRE HBURBHIRE NEHES ) BRRARARRERE

ZRECFRAUREMER SEETRREE  RMR -AXERE

REARAZRE -TERBEARE—SHBEMT:

s REABERE — REBEMNRERBEZREXKF -HARRE
(EEFENEWAREEEE) BREENERKDREMERE
mEREBREAZMPEE FETRNREEAR FESERENRR -

e BERE — BERETERBHRRATEE UBBEBRNSHEES
EEREXNEHETERRBAS NP EERNEERR -

s BRERX — ERERRE (ZRIABSBRR) REXAVEREREEE
EEESNTERETRE REASEBNRARAREBRATNS

= B/ 45
ZEE

s MXEE — EXHREIETFHARENEREE (WEe 2R
BARERERREHER) REEMX (W—REERA) THERTEH
AR HMTBERNEERRR-

RREEEEBRRES"” (WEA) PRINAERZUFRELSEAE

By AR AR RARZER-

17




; TEAR —
sTEIRE EESH

B2ER

EEE

HERR R 2R Y FAERSFHIARETRETERRERY BT KREIKE (0F)
RE 2 R HEREIRNECHNHRE-

R&RZER MEERPRR STRENRERITHFEIREESHUNHRE-

TRENE ELER AREDNARERFASAREREFHMR - WEREMEFBEH

MERRBES TURBREEBGRBFREERNE2 YIS
B CERTHRERREAVIREBRFRFZRENRERFIRRL,
mAEIE A RE (NE) TREEIREEHANRE - EFRFERE
EERREANNRE ETHENNRBERFERIBN - EABIRE-
REER BENERFEREREITEBEIARENSIHBEERFRS
BE-MEFTEFSHMRATNTDRRBTERDSHRE - Bt
ERERRT MR ARFEHETNENEESERD -

BAR HRBERERNGH SRNEFTERTERSKANAT - B BIFE
AARBTHABENER BHEMEENZIABRERERDNEH
EESHETERE-

RESWER BEARZERBER MRBTIANEEECWFEAEEY RMEEE

DUREEE MUY EoA & W TR B S R B (50 SR B PR S AS SR AY
R BERARRAREENREER At HAREEEHERT
B -EXRBEUREBHTE BB ETRAEIRE REBER
ATHIREERR -

18




HeEmE BEs=E FEERM  DERE

B ALIRE

BRBEODAASRERERELRFREMN R - RENZTEFIHEE RERSBELEMNGE BT
ERTRENRRETEIME FRENGAREAMNEAR BREFBEANDZFATRBREBHI BRI

[REABREEEI] VREALR (0F) - AT 7T R E

BRIRE R —RMEMAR W RRZRA S M ERR - $5BRR R B KR BAR B 7 8 BUR 848 B
FIRITEREBEEEERRR Sk

BRRE NS ESRTERNBRREBNRE UREROTISERM TERE ERSERNRERA EHETE -
BRFE m2RAERM TR [HERE] &0 -

BRREESPEEERE?

RELF (BIFERIEEE ) WIHRE BRI EE NEBELZLIRANBREETRRATIREE:
s REEBEMIIREEREKIA:

B RREREERAT: R

o HWIRBEMRHIRRMIEHAMU EHEMAZ-

o HX(E.

ERERRENTAS AMKESBRESEN: EXRBERFAHE AMKESBERSRD -

BERIZRRBAZRNFE FLHNNMIFA TEEEAR — FRENZE ] B -

DHREREEXENEBH?

REFRBAMNNETER

BRT AIREM S 25 BEESMBRBRIVE R TR EN R PI RN EAKF R - &t ] EEERSNALF] -
RS HARI TR K B

#mfE ﬁ%))ﬂilhﬁﬁrhﬂ&@)ﬁﬁ%@(ﬂ’ﬂlﬂ fE) NEAEERRENE R B2 T XRELLND
BN [REREN@®R ] —

ABRFNINRELR
ERREARMZTHREEAIE - RS BRSO ERR  EEILL A E— 2

19




20

=]
HeEmE BEs=E FEERM  DERE

B AIRE

REALRNAVER

B 37 R AR L PR A

BAHENDARENKREPENNGE AARMOAEBNEFERERARAZRRNFRA AGIEH
FEEMONE - ELRRAERETNASTHLSER—LER MPEENREDRLEFOEF -

BRI EENEREATERNER BRETRR:

o REDIFRETEIR LR ERR

o Rz (Plan: K- RREZERENRE)

o 2B (PILR: FAPIEALIRM — AR Z R A)
BMERRBRENAFRKFETER RS BENERRALREEBHRREHRROEL - K E2EHKF
EELFE - HELRER RAIBEREBARAN BENFTROERE -

DFHBRARERBA

BHMelenREREMBAUNREES BRAENNRERBEAXRAIERAR. [EX] WER
ERBEFBHREARNDBMOERR WHEAERZEESHEMEINIRENEEIE-

RERREFAAZBNATE RABEEZEETRAREAR (Pl Emn EREE B8 NERFH)
MR (B RERR) BREBHRESESRERRERERROQFLRR HFEEERF 2EHOHME -
BAEKR I EAREXEGARNEERE S AEN D ARENEENFHRENEEREBLER

RERENEHR
EEBRBAMNDENRER RMERINRNTIRBRE MESBREBENER BRXEMIRASEE

—BHRANERERRRREAREZR AEEBURERANAREEANNE  F WL FIKF
TR E -

EEERTRRE BBFRER RAEFAREANELARERRE MAARFLNAE  RA{ED
RABNRENHAE - At BRHORERE (BRREHARSHE) FNEERSANEEELHED
A HARBEERMNBARERANBERRREANELR  URA EBSE (1) AN EMIFRE
HEWER-

REBUR MR A

FPEREAEE RIS A

) BRI A IR A AGERRE R

i) BEEFREE ACREARFHNORERR: &

i) #ERFAIEXARRKTE -

DR ENEERE TR A RIEREEAK B ENSRBEET EREHAARIFEEEEZ (IR AART
WE) MEEZERAISNDCEMBETZ ETHRZEE - AR AN NAEREE RIERZHKREN

SERETANBHE LEREIHIES UNEBEEMBRETEATIA NEfEERREEERY
AL PEIE R O3 -

BMERREASESN D AREAETRBLANEE WIREETRMEMS (E2R DM EEREMN) -
BB (XERABTLFET) RiTE - EUEERRBMIRINEARKY EEMETEERER-




HeEmE BEs=E FEERM  DERE

B ALIRE

BEREEESER
BEFhmEE (BAES CEEARSBREERE) 60%-100%
EREE 0%-40%

i BEBRMOERLLPIRAE g A TSR E R i E A LR -

EREERIER ZMALEEE (BRENRRY) FTHSERSE:
o ERMMSERLEARKANNIADR:

o REMREIEIFREME

o REMAIRSIHERKFE:

s E—EBHMA EBRAENBHEELRR K

s REMBEMRERRE:

EETHRMNKRERROAE N EREELEAEETHREE LAB TR LA -
HEITEREEEEERS "HRE ANAREEEEERSEBR NEERS100%REETRAEET
BERE

féz:fﬁj%fﬂﬁ%ﬁ{ﬁﬁmiﬁg COURBHSFReEEEREBEEREGES " (B URBELER
0

BEMEMEERYLIFRER  RAIE2E TR EEE Bies

s REMANBEERABENERE:

o BRHITMI:

s HEEWABEESXRNRE:

o HILTETF BRI

s REFAANEEZSBRTHRREMAREMN -

BT TR BT R AEAUEFERNEE? (0h) MEFEERMBUR -
MTRE Z 5 ER  FREARRATHIE www.hsbe.com.hk/zh-hk/insurance/info/ ©

BB TR T ERERUBETRRFAUENLAANRELEERSE - RAXFNEERRAXBARKRR
RIERRRIRHIEIR

21




22

10.

1.

12.

HERE 2 EEEE 0 OIEBER 0 0

DELIRE

HEREEZZARBRSHERLT REXNEAREFE SR EEEEFLARNERAT BAREFS SRS
ZENEREANBFLER (WF) - U F S RIFRELAARF NEFEE

FRIREMNEER (IE) BFRFN ARBHARLUNBERENEHE -

EFRREBEIRARSHEANIMEAF I Z2RELAR (ERSSCEREN) - BEFAKR
K ARR - B2 BIRE R

CAHBTEREEEEERAANBEREZRFEAZHN FREBELRSHEE AR EREEE
BN AR

o NMREDAEM 0 EREFEHIA L

* AREBHEAEDHR 22N K&

o NMRETREBEMMBEES -

THEREBEEEREFIMARERBERMRY BF: () BAFRBENFRSBERFHEE R
(i) ZRRTERZBAF LR ARG THET DRNKERBERM IS RATBAREFEA-

EXRAEREAHIREEYAR UAREELSE) Eff —FRERI T BERAREHESELFE
BAARREFAAZREMNNGHEE SRARNREFSEABRERHECHNGRMANRERR
BMERMEMXEA SRR - GREFFAIETR N ARR - B2RER B ZREGR -

BINEIETRIEH R ZRAFIE 80 B KLV ARME ERIREL IR ABREERE) K- BT
Rk R AR PA R MR IR - B2 B INRFE Z (R FEAGRAR -

EEREFAAIZRAN T —REBRLFROREFFH -

NRARRREEARZRFE N FHEBRRE1BHRANTRARZRFE N F195E605 &
REFBEA REFNREREAFESK ITRAFRFELH AREFEAREXEER
PRIERIBRBRELR IR UARFERE) KIE - ZRELNERREGRERE - ABF MG RAR
A RAMREIR B2 B IR Z R B AR o

RRFIRIEXRASIREFAA RTERBRAME) T —RERFHK -

RETCHRBRBEARIRER "N TIORZARVFEEBHHOBNREFE A REBRIRE
HAANFE 655" REBHMEIBMRESRELIF URBERE) KLIL - ZRELTEAREH
RERE - GRAF AR AR AR NREER F2HMINREZREGRR -

FEERRE (FNEE) BARZRER N TI5BZE60R I HEREFHEFIRFIFHEOHZIRAC
RIFHFRARELLIE - FIER KBRBR R HRRAFEOSH T UABREERAE) Kb ZRELTE A
REHRERE - BRI ARARNMREIR B2 HM IREZREGR -



B
DELIRE

HERE EE®E  TEEAR

13. RRANEABEEHBREMANGENE - MBEFELRRE (BHNEE"” REXRARSBE
HARI PR B R AARMRE — IR X HIEB UL A R o

14, #tad MREZR] K [E5%ZR] FEMEERREZ2HARESHE LR UABRRRERAGR) HRER
RAZZRFEMAATR ZEBERE A8 & [ARF ] EEASRRES - BEARERER B
ELNITER ARAREEFNRBEIRAR,FREFEARRREMRERZENMAERTEXEH
ZEAREFE ©

15. REBEEERGABRBIETEREEEEERS HABARRET BANFAREIBETKEED
FRBEXB/HFLER WHEEFNZRRZ S ENRETH -

16. BRIEMAEREENRESF  REER ZEM RN S LARE MR 2 RE A -

17 ERERBEARZRAEEFHREFEARDWELARRFEZ ML -

EZER

REARRNER SR RAENEZ-F - RMNLBBETEEARARNTR REE-—STRIBEEAR
REErENN ] MABEEREABRR -

B REL 51T U B ETIE T EIF L o
218 www.hsbc.com.hk/insurance

B EA—RESRT

IETE IR S
BEEMNAEBEREE

23



BZEAERREETEIN

ELASRE (E) SRAR

HSBC Life (International) Limited JEE2 AFZ Rk (BEK) BRAA ([RAAFA = [HM]) ERBEHEE
AMK 2 BRAR - AREAELEEBE TR ERREBHMB AR Z—-

EBBATRERSE

BEENEFTE1FEEP L1 E181E

ARRIERBEEER (RER) BERIHEEE REBFITHERLAE RARBRER -
ERDBESRITARAR (DEL]) DRBREZEGRD (BBEME 41 F) TMARRRIREBR AT
EDHEASRBZRBRIBEE - [BEABRRBE ] AEARRZERMIEEL 2 EH - AKXR A FTAR
WRBERESFNTHRRESBELHE -

URNESEEZHEAHEEEXNREFARIMELANSERFE (EXReRMMARFINSRAUSD
AEPONBELE) ELBARCETERMUMNBETEIEF N BRS LA £ AR BEIRK A A8
E S B EERARARF EEXRAR -
ARRYAREMMFANEEMNEREAR2MET YERE(FE—AEERE FEMMMAE
AEMMBFYEEREACECAZRARERONEMEE-AERM FATH 2ER T —RHE-
BRAFENGRR LR F2HENRE -

202211 H

EEASRE (B BRARREUTRIE:
WABEC Life (International Lmibes

RAERBPMHER
Investor and Financial
Education Award

02T WINNER

i, i =
¥ rSURANCE | FEANGE swARCS | FEDRNCE awaRos
I} AwARDS % Excellence in 4 Outstanding
- ~ ESG and . ? Financial Education o f
A .;'l"s:f)t b | Sustainability s/ \ v

oomberg ) Bloambers A Boambers A Boambers A Boambers )

SR A T - SO P BN R e FALLED NN SR A SO P BN R e
Ya V2 1 L Y2 % Ya o Va0 L
022 022 022 022 022
'Exccllcncc Performance 'Exccllcncc Performance 'Exccllcncc Performance 'Exccllcncc Performance 'Exccllcncc Performance
rance - Brand of the Year Bancassurance Training Academy of the Year Insurance - Corporate Social Responsibility Insurance - Cross Border Insurance Services Insurance - ESG Sustainability of the Year

Boomberg ) Bloamberg A Bloamberg A Bloamberg )

SRR SO EAL RS e FALLED NI EALL BSR4
022 022 022 022

4 - |4 - 4 - 4 -
Excellence Performance Excellence Performance Excellence Performance Excellence Performance

nce - Integrated Marketing (Service ) Insurance - Medical Care Insurance - Service Innovation Insurance - Voluntary Health Insurance

HEY AFRE (BR) ARAR GHMKZABREZARAR) TIE
Issued by HSBC Life (International) Limited (Incorporated in Bermuda with limited liability)

ANNB2_PB_1122_TC



HEWE  EESE  EEEAR 00

FERE
REABRREE N

REARE—ERGEEEESR
MRS 5555 EAKEE

o REEFDUREARMBIEBE BECRAKRTRI 1‘ e !\
g v @

|.|‘).

o fhFEE—EFREIBEENRBIMRER S WHEE TR [N Wi ﬂ
AREENNEE BT IRIE BRARHEIMRIE

[BREASRBEEN] THREENTERME:

o [REHPMEFRIEE SRLEEREINOIHR s THREFTS BAREFLLH)

o EFRCHENENBFERMERN NEESELERR o BETEXHABEARINOFS LR ZHE

o AEEINETRREFHAKLENBEIMRIE

[BEASRMETEII MAEE?
RERAARZRA REE (ZRFER555)

CHE
Fe MR BRAKDER S

HIERTEAERLS

FEEH (106) F2H (109)
s
I 11 1
1,000,000 - e BN EE20EREEE 105FLH) :
R s HAKREZRIKEE
800,000 - . SR - REBESSEEBE600,0005T (BNE4E5,0005T x 12188 x 105)
8 #565,0707T - HRT RIS 468, 3855
600,000
400,000 -
200,000 =
—_—
1 " 12 13 14 15 16 17 18 19 20 REFE
L ]
555%5 RIKGEE
B ERHEESRE B RBELSE N mwsREE
REHANFETFSESE: 781,068,385 £1200
(RBES S x 105 + HimispIEE") (78%600,0007T + ##5468,3857T) > BRIBRIAI189%

o ULEPIFAHlt BT 2R AREREHSARSR <A - FHEH2HENRE BB TOHT
o FHIE RERFEAUSEBMEMFIBLNERARECHITHOEIRE -
o ULBETHENRABEREER—RSE CUREERMFREEEE—IE FANTH2BRRERNRBIET A -

{V HSBC Life
AV E2REB



HEWE  EESE  EEEAR 00

F25RB
BREABRRETE N

ZREE—BRERETEIR
ZXK358° BIEEEE BAE—BMBR L ZANNa

. FARBEFEEOBENS HFE DI EEE Pe l\
TNERMAREE - FI Ak AR R LRI - o A
| N

o MALH—ERAREENRRERSOREETE. W™ Qj'ﬂ

BEEEANRE  UBREREEE BERERERE
BIMRRE
[BREABREEIN] UTRAFRHTREREM:
o REHRRIRERFEEEINDH s EHIREFE (BAREFEEH)
s BFEGLEFRHENBEFERMERS N UERSELLR o REGERFHNNRARTRES EEERD

o AEEINETRREFHFEAKEOBEIMRIE

[BEABRMETEIN] MIAEE?

REFRFBAA I FTKR (ZRFES: 355%)
FZRAANNa (RRFERS: 25%)

CEE

1) FREBERT RFESETNHENRTES?

2) FARRBERBHNZIMAC 2B -

3) ZRFLSWIENERI2% Ik BRI IHRBM ARARA RN THBE 8E - KR SRR FLLFFIE3. 2% BIE 8 -

= ERTRAERLE

E (105) F28 (105)
I 11 1
HE17EF20EREFE
(FLEBE4IF) :
AnnaB EBIFR  EANEFFLMK
B REANRRFIREEAFLEER
MENESE16EREEE (FLHME6E) RELEMAnat A BB R EER
1,600,000 - FREERFEERERRENEFES #%302,1325T
] EEHICEREFERER RHEAFSSHRAL: RESHREE  SAGKIUSHIRE
1,400,000 I 3 gyl R#7s1.3627
1,200,000 4 T 1 ;
1,000,000 - | b el
100000 EMEIRE :
Sl [l i5%1.028,3495%
600,000 - (GE{REB¥EI42,7837T)
400,000 -
200,000 H
T T T T T
12 13 14 15 16 17 18 19 20 REFE
Anna: 25%° 4B%° 125%° 185%° 215%°
| ]
XEREER
B EAXFASFRE B ZESARIFELEH 0 EmsRRE
REBRNTEISEAESE: 7%1,089,8917% 51030
(GFRMSH x 45 + MRITHIRE) (83021327 x 4 + BHETBII62T) O e AI193%

o ULPIFAEte BT AREREHFARE 2 A - HBF2HENRRBREERROET
o FIE RERFEAISEHDENFEIRERAMRECHINARE -
o ULBTMEMABBEREERS—R2E SUANERMFRBIZHE —HHE FANTH2HEHERNREGRT AR -



B
DELIRE

HEME EEEE  TEAR

1. FRIRENSE (A) BIFREN RAAREERENBERAENEME-

2. F2eWERTAAME SRAKRAKBRSREFESEEFeHATEEIFPETF) - FHUEFLERT N EGARBEFESEHSRER
REANEFER ZEXEAARRTRETE) AEFEMxk AT EREFe NERRRRERC2ENFE 8-

3. RRBFAAPMEHNEEIET XA AEREHATATI G BRI ERIEE: () —ZERECNNOFHEE X () Mg ARBRBAXNNEAFS2HR
BEEFPFERRBILE (RUEARZRAEFRHTESZHNER) - FRRE HEZRAFMK—FBX -

4. BEAFMAERRAR F2BREXHINMREREMR -
5. RRFERPBENTRKERFHR-
6. NRARRREEARZRFE N THEBAREISHNZRARTRFEN F195E60NREFHEAC

EXFHIBEBE BB R NECRER BB (PIHES AR FIEE) UHRBANEEHBAS - BREEHESRER REH TEERS
BRBERFIHNEER,REE-

FRERERBEREHRE FSHERM T - GEFMAKRRAL  ESHREHRR -

HSBC Life (International) Limited JEZ AR (BIFR) BRAE ([ARF]) BEEBREITHRENRBRELEERRERTHEE -AF BELRITER
RE (DEZ]) BB REEED EEEFHENE) 3MARRRREBRFIITHR A EAZSRE ZREBARIEEE - [BREALRBETEI AEAARIZER
MIEEL 2 ER - AARARART RBEESEITRRERELHE -

HRESEGCHREERAREAAIIMELNAER TR (EXLeRMOTART SN SRAUDARDONBERE) JESARKETSRUY
SERETEIRRR SN BRI RE DRREGR AR E UL BEEZAAAREEKRAR

HESAZRR (BR) ARAF MR IREREZERAR) FIE
Issued by HSBC Life (International) Limited (Incorporated in Bermuda with limited liability)

ANNB2_FLYER_1122_TC



Introduction More about
Examples

Product Important

STy notes Key risks participating Endnotes Concept flyer

policy

Welcome your great future
with a cherry on top

A delightful life comes with the attainment of numerous life goals with
the accumulated wealth you built up.
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A key way to live life to the fullest

How does the Income Goal Insurance Plan Il work?

The Income Goal Insurance Plan Il (“Income Goal”, “the Plan” or “the Policy”) is a long-term insurance plan with
a savings element. It is designed to help you build up savings by participating in the Plan for a pre-set period of
10 years. You will then receive a steady stream of income in the form of Monthly Guaranteed Annuity Payment'
for 10 years according to your chosen Annuity Payment Option, to suit your needs and achieve your personal
aspirations. A Special Bonus® may become payable as an additional source of funding at the end of the

Policy Term.
At any time during the Policy Term, if the Life Insured passes away, the Death Benefit payable to the Beneficiary(ies)
plus the total amount of Monthly Guaranteed Annuity Payment' paid to the policyholder (if any) will be equal to

at least 101% of the Total Premiums Paid®.

The Plan is not equivalent or similar to any kind of bank deposit.

Income Goal offers you:

Stability

Receive a steady income in the form of Monthly Guaranteed Annuity Payment'.
A Special Bonus’ may be declared at policy maturity.

Flexibility

Enjoy the flexibility of tailoring your retirement income by creating a stream of
monthly payments or accumulate a lump-sum retirement amount to suit your
desired lifestyle.

® Security
-
'—7ﬁ A Policy Value Management Option*® to lock-in a portion of your policy value to
&\6,‘ protect you from unforeseeable financial market fluctuations.
e

Hassle-free Application

Applying for the Income Goal Insurance Plan Il is simple. Approval is

generally guaranteed' and medical examinations are not required.

=€
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How much protection can you enjoy?

Life cover®
The Life Insured can enjoy life protection during the Policy Term. In the unfortunate event of the death of the
Life Insured, the Beneficiary(ies) will receive the Death Benefit (please refer to Product Summary for details) as

financial support for the family.

Extra protection
The following Supplementary Benefits are embedded in the Basic Plan of the Policy, subject to eligibility, with no
additional premiums required:

Additional Accidental Death Benefit’
In the unfortunate event that the death of the Life Insured results from an accident
before the end of the Policy Term or the age® of 80 (whichever is earlier), an

H B additional 30% of the Total Premiums Paid® will be paid to the Beneficiary(ies) in
addition to the Death Benefit payable under the Policy.

Payor's Benefit®

l\ (Not applicable to corporate Policyholders and to single premium policies)
l\ If you pass away or become temporarily disabled for 183 consecutive days, the
J subsequent premiums will be waived, provided the Life Insured’s Insurance Age'® is
18 or below, until you recover or the Payor’s Benefit® terminates (whichever is earlier).

/\, Unemployment Benefit"
LN (Not applicable to corporate Policyholders and to single premium policies)

If you become unemployed for at least 30 consecutive days before the age® of 65,

the grace period for your premium payments will be extended up to 365 days, during
which you will still enjoy the full protection of Income Goal.

The following optional Supplementary Benefit requires additional premiums:

Critical lliness Select (Additional Payment)'
H (Not applicable to single premium policies)

At an extra cost, you can enhance your plan’s coverage with this optional benefit,
which protects the Life Insured against critical illnesses until the age® of 65. The

£ b Critical lliness Select'? benefit will be paid if the Life Insured is diagnosed with one
of the covered illnesses listed in the additional protection leaflet. Health questions
are required when applying for this benefit™.

Please refer to the Policy Provisions of the Supplementary Benefits for the detailed terms and conditions and
exclusions of the above Supplementary Benefits.
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Example 1A — Receive Monthly Guaranteed Annuity Payment'

Adrian Chan is a 45-year-old freelance stunt man and a photography enthusiast. He is keen
on generating a stable stream of income to support his hobby and the expenses during his
more senior years when he will receive fewer freelance assignments.

Insurance Age'® of Life Insured 45

Premium Payment Period 3 years Total Premiums Paid® HKD571,305
Accumulation Period 10 years Annuity Period 10 years
Annual Premiums HKD190,435 X::Jn'&)'giﬁaefﬁed HKD5,000

e Adrian starts receiving Monthly Guaranteed Annuity Payment' of HKD5,000 each month from the age® of 55

e His Policy will mature at which time he will receive a Special Bonus® of HKD434,090 in the form of a lump sum
payment. Adrian plans to use the money to travel the world with his wife.

Accumulation Period (10 years) Annuity Period (10 years)
HKD I 1T 1
450,000
400,000 —
350,000 Projected Total Payout during
300,000 the Policy Term will be HKD1,034,090
(Accumulated Annuity Payment' HKD600,000
250,000 —§ Premium Payment Period (HKD5,000 x 12 months x 10 years) +
(3 years) Special Bonus? at maturity HKD434,090)

200,000 4 1

150,000 -
100,000 -
50,000 w
1 2 3 " 12 13 14 15 16 17 18 19 20 Policy Year
Age® 45 Age® 55 Age® 64
B Annual Premium Paid M Guaranteed Annuity Payments' B Special Bonus?at maturity
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Example 1B — Rollover of Monthly Guaranteed Annuity Payments'

e Adrian chooses to accumulate the annuity payments from his Policy to earn interest (if any) at the start of
the Annuity Period when at his age® of 55.

e His Policy will mature at which time he will receive a Special Bonus? of HKD434,090 in the form of a lump
sum payment in addition to the accumulated annuity payments' so that he can enjoy financial security with
his wife when he retires.

Accumulation Period (10 years) Annuity Period (10 years)
HKD I 11 1

1,050,000 —

950,000 —

| Projected Total Payout during
the Policy Term will be HKD1,138,416
850,000 — (Accumulated Annuity Payment' HKD704,326 +
Special Bonus? at maturity HKD434,090)

750,000 —|

650,000 —|

550,000 —

450,000 —

350,000 —

250,000 — Premium Payment Period

(3 years)
41 1
150,000 —
50,000 — —
\ \ \ \ \ \ \ \ \
1 2 3 " 12 13 14 15 16 17 18 19 20 Policy Year
Age® 45 Age® 55 Age® 64
B Annual Premium Paid M Accumulated Annuity Payments' B Special Bonus? at maturity
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Example 2 — Rollover of Monthly Guaranteed Annuity Payments' and Exercise of
Policy Value Management Option*® for more financial certainty

Annie enrols in the Plan at age'® 55 and she chooses to accumulate the annuity payments from
her Policy. She decides to exercise the Policy Value Management Option*® at the age® of 70,
after the Policy has been in force for 15 years, to lock-in half the Policy’s cash value, and to
protect it from unforeseeable financial market fluctuations.

Insurance Age'® of Life Insured 55

Premium Payment Period 3 years Total Premiums Paid?® HKD571,305
Accumulation Period 10 years Annuity Period 10 years
Annual Premiums HKD190,435 Xfﬂ”&ﬂyﬁaﬂiﬁtﬁed HKD5,000

The following illustrations show, based on different scenarios, how the maturity amount of the Policy would change
depending on whether Annie decides to exercise the Policy Value Management Option*®.

At Annie's Age8 70, the Projected Net Cash Value and Special Bonus?: HKD928,218
]

Lock-in Amount Remaining Balance
(lock-in 50% of Projected Net Cash Value (50% of Projected Net Cash Value
and Special Bonus®) and Special Bonus?)
T Il 1
HKD464,109 HKD464,109
(forms part of the Policy Value Management Balance™) (keeps in the Plan as per the terms of the Policy)

The adjusted Monthly Guaranteed Annuity Payment' after Annie exercising the Policy Value Management
Option*® will be HKD2,500.

Projected Net Cash Value is the sum of the Guaranteed Cash Value and Accumulated Monthly Annuity
Payments' less any Indebtedness'®. The amount of the Special Bonus® will vary in different scenarios.
Projected maturity amount is the sum of Projected Net Cash Value, Special Bonus? and Policy Value
Management Balance'®. No Policy Value Management Option®® can be cancelled, terminated or reversed once
this option has been exercised.
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a s .
Scenario 1 Scenario 2 Scenario 3
Current Assumes Assumes

illustration basis

30% increase
of Special Bonus?
due to favourable
market conditions

30% decrease
of Special Bonus?
due to
unfavourable

market conditions

If Annie has exercised the Policy
Value Management Option*®, the
projected maturity amount* when she
reaches Age® 75 would be:

HKD1,081,622 HKD1,146,735 HKD1,016,508

If Annie hasn't exercised the Policy
Value Management Option*®, the
projected maturity amount* when she
reaches Age® 75 would be:

HKD1,138,416 HKD1,268,643 HKD1,008,189

*Assuming no withdrawal from the Policy Value Management Balance'™ has been made and this Balance™ will accumulate at a non-guaranteed
accumulation interest rate of 3.2% p.a. which is subject to adjustment from time to time at the Company'’s discretion.

The above illustrations show how the exercise of the Policy Value Management Option*® could help to partially
protect the maturity amount of the Plan from the volatility of the underlying investment portfolio. That means,
if the market falls after this option is exercised (Scenario 3), it could result in a decrease in the amount of
Special Bonus? (if any) under the Plan and the portion of the proceeds transferred to the Policy Value
Management Balance'® will be protected against the market falls, thereby reducing the risk exposures under
this Plan.

However, if the market rises after this option is exercised (Scenario 2), it could result in an increase in the amount
of the Special Bonus? (if any) under the Plan and the maturity amount would be lower than if the Policyholder had
not chosen to exercise the option.

In other words, if the Policyholder exercises the Policy Value Management Option*®, the maturity amount
under the Policy at a future point in time may be higher or lower than it would be if she had not chosen to exercise
the option.

The above example only illustrates the potential changes in the maturity amount if the Policy Value Management
Option*® is exercised. As a result of the exercise of this option, the Monthly Guaranteed Annuity Payment' and
Total Premiums Paid® under this Policy will be adjusted and reduced proportionally. Please refer to Product
Summary and Policy Provisions for more details on the option.
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Assumptions made for examples 1 and 2:
i. All premiums are paid in full during the Premium Payment Period.

ii. The current interest rate for HKD accumulated annuity payment is 3.2% p.a. This interest rate is not
guaranteed and may be adjusted by the Company at its discretion from time to time. The actual interest rate
may be lower or higher than 3.2% p.a.

iii. No partial surrender has been made during the Policy Term.

iv. No Policy Loan has been taken out while the Policy is in force.

Notes:

e The figures and charts shown in the above examples are based on the listed assumptions and are subject to
rounding adjustment.

e The past, current, projected and/or potential benefits and/or returns (eg bonuses, interest rates) presented are not
guaranteed and are for illustrative purposes only. The actual future amounts of benefits and/or returns may be
higher or lower than the currently quoted benefits and/or returns. They are for illustrative purposes only and do
not represent actual payments nor the actual scenario. You should refer to your insurance proposal for illustrated
figures and details.

¢ You should also remain aware of the impact of inflation over time, which will likely reduce the spending power of
accumulated amounts significantly over time.
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Premium payment period Single premium or 3 years

Accumulation Period 10 years

Annuity Period 10 years

Policy currency HKD/USD

Policy Term 20 years

Issue age 15 days after birth to Insurance Age'® of 65
Premium payment method Single premium, monthly or annual, through:

e HSBC bank account, or

e Cheque, or

e HSBC credit card (not applicable to single premium)
Note:

e |f you choose to pay premiums in monthly payments mode for a Policy Year,
the total premiums payable for that Policy Year will be greater than that in
annual payment mode.

Minimum Monthly Guaranteed = HKD800/USD100 per month

Annuity Payment’
Annuity Payment Options e Payment at monthly intervals
- Receive a Monthly Guaranteed Annuity Payment' on each Monthiversary
during the Annuity Period; or
* Rollover
- Accumulate the Monthly Guaranteed Annuity Payment' to earn interest,
if any (the interest rate will be determined at the Company's discretion
from time to time), until the end of the Annuity Period.
First annuity payment Paid from the 121° Monthiversary until the end of the Annuity Period
Guaranteed Cash Value Guaranteed Cash Value is calculated with reference to the Monthly

Guaranteed Annuity Payment' and the tabular cash value rates shown in
the Policy Schedule. Such rates, and therefore the Guaranteed Cash Values

will vary by Policy Year.
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Net Cash Value Net Cash Value means before the commencement of the Annuity Period, an
amount equal to the sum of Guaranteed Cash Value less any Indebtedness'®. On
or after commencement of the Annuity Period, Net Cash Value means the sum
of Guaranteed Cash Value plus any accumulated Monthly Guaranteed Annuity
Payment' with interest (if any), less any Indebtedness’®.

Special Bonus The Special Bonus (if any) is non-guaranteed. It will be declared at the
Company’s absolute discretion. The amount of any potential Special Bonus will
be determined by the Company when it becomes payable.

The Special Bonus (if any) shall be paid when you fully or partially surrender or
terminate the Policy, when it matures or lapses or in the event of the death of
the Life Insured. Upon the exercise of the Policy Value Management Option™®®,
a portion of the Guaranteed Cash Value, Special Bonus (if any), and accumulated
Monthly Guaranteed Annuity Payment' with interest (if any) will be allocated to
the Policy Value Management Balance'® to accumulate with interest.

The Company will update you on the amount of the Special Bonus (if any) for
each policy anniversary on the respective annual statements. Such amounts as
shown on the annual statement(s) may be lower or higher than those illustrated
on the annual statement(s) issued earlier. Please refer to the section “Key risks —
Non-guaranteed benefit” for the details on key risk factors.

Policy Value Management After the Policy has been in force for 10 Policy Years or longer and if there

Option is no Indebtedness'® outstanding and all premiums have been paid when
due, you may apply to exercise this option to lock-in a portion of the Plan’s
Net Cash Value and Special Bonus? (if any). The amount you choose to lock-in
is guaranteed upon the exercise of the Policy Value Management Option and
will be allocated to the Policy Value Management Balance'® to accumulate at a
non-guaranteed interest rate, which will be adjusted from time to time as
determined by the Company. To apply for this option, you need to submit a
written request in a form prescribed by the Company.

The exercise of this option is subject to the following two minimum amount
requirements which shall be determined by the Company and adjusted from
time to time without prior notice to Policyholders:

(i) the Net Cash Value and Special Bonus? (if any) to be allocated per
transaction; and

(i) the remaining Monthly Guaranteed Annuity Payment' after the exercise of
this option

Upon the exercise of this option, the Monthly Guaranteed Annuity Payment'
and Total Premiums Paid® under the Policy will be adjusted and reduced
proportionally and consequential adjustments will be made in the calculations
for Guaranteed Cash Value, Special Bonus? (if any) and Death Benefit. If the
request is approved by the Company, a Policy Endorsement with the revised
Policy Schedule will be issued to the Policyholder. Cancellation, termination or
reversal will not be allowed after this option has been exercised.
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Policy Value Management The amount of the accumulated proceeds from the exercise of the Policy Value

Balance" Management Option*® which is allocated to the Policy to accumulate at such
non-guaranteed interest rate(s) that as determined at the Company's discretion
from time to time, and less any previously withdrawn amounts. Such Balance,
if any, can be withdrawn in cash by the Policyholder at any time before the
Policy matures by submitting to us a written request in a form prescribed by
the Company.

Surrender Benefit Surrender Benefit is equivalent to:
e Guaranteed Cash Value;
e plus Special Bonus? (if any) ;

e plus accumulated Monthly Guaranteed Annuity Payment' with interests
(if any) (if surrender is made during the Annuity Period);

plus Policy Value Management Balance” (if any) ;

less Indebtedness' (if any).

Death Benefit If you pass away during the Policy Term, the beneficiary(ies) will receive:

® During the Accumulation Period:
(i) the higher of :
- 101% of the Guaranteed Cash Value; and
- 101% of the Total Premiums Paid® for the Basic Plan, at the date of
death of the Life Insured;
(ii) plus Special Bonus’ (if any)
(iii) less Indebtedness'® (if any).

e During the Annuity Period:
(i) the higher of:
- 101% of the Guaranteed Cash Value; and
- 101% of the Total Premiums Paid®for the Basic Plan, at the date of
death of the Life Insured less any total amount of Monthly Guaranteed
Annuity Payment' paid;
(i) plus accumulated Monthly Guaranteed Annuity Payment' with interest
(if any);
(iii) plus Special Bonus? (if any);
(iv) plus Policy Value Management Balance'® (if any);
(v) less Indebtedness'® (if any).

38




Product

summary Important
notes

More about
Key risks participating Endnotes Concept flyer
policy

Introduction Examples

Product summary

Death Benefit settlement Based on the written instructions'” of the Policyholder, the Beneficiary(ies)
will receive:

e the Death Benefit in one lump sum payment; or

e Accumulated Monthly Guaranteed Annuity Payment' with interest (if any)
before the death of the Life Insured in one lump sum plus the unpaid Monthly
Guaranteed Annuity Payment' (if any) until the end of the Annuity Period (this
option is only applicable if it is elected during Life Insured’s lifetime and
the death of the Life Insured occurs during the Annuity Period). Policy Value
Management Balance’® (if any) and Special Bonus?® (if any) will be paid in a
lump sum at the point of death claim.

Embedded Supplementary Additional Accidental Death Benefit’, Payor’s Benefit*" and Unemployment
Benefits (no additional Benefit'""

premiums required) " Not applicable to corporate Policyholders and single premium policies

Optional Supplementary Critical lliness Select (Additional Payment)'®"
Benefits (with additional
premiums required)

" Not applicable to single premium policies

The contents in this Product Brochure are for reference only. You should read this document in conjunction
with the respective insurance proposal and Policy Provisions for details.
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Cooling-off period Income Goal Insurance Plan Il is a long-term life insurance plan with a savings
element. Part of the premiums pay for insurance and related costs including,
but not limited to, policy acquisition, maintenance and claims costs.

If you are not satisfied with your policy, you have a right to cancel it within
the cooling-off period and obtain a refund of any premiums and levies paid.
The refund of premium is subject to any market value adjustment which refers
to the amount of the shortfall (if any) by which the value of investment for
the single premium at the time when the cancellation notice of your policy
received by us has fallen below the amount of the single premium paid. A
written notice signed by you together with your policy (if received) should be
received by the office of HSBC Life (International) Limited at 18/F, Tower 1,
HSBC Centre, 1 Sham Mong Road, Kowloon, Hong Kong within the cooling-
off period (that is, a period of 21 calendar days immediately following either
the day of delivery of the policy or the day of delivery of the cooling-off notice
to the policyholder or the nominated representative, whichever is earlier).

After the expiration of the cooling-off period, if you cancel your policy before

the end of the policy term, the projected Net Cash Value plus special bonus? (if
any) that you receive may be less than the total premium you have paid.

Market value During the Cooling-off Period, a single premium policy is subject to market
adjustment for single value adjustment, which refers to the amount of the shortfall (if any) by
premium policies which the value of investment for the single premium at the time when the

cancellation notice on the Policy is received by the Company has fallen below
the amount of the single premium paid.

Suicide If the life insured commits suicide, whether sane or insane, within one year of
the issue date or from the effective date of reinstatement, whichever is later,
the death benefit payable under policyholder’'s policy will be limited to the
refund of the amount of premiums policyholder paid to us less any amount
we paid to the beneficiary(ies) since the policy date. Please refer to policy
provisions of the basic plan for detailed terms and conditions.
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Policy Loan You may apply for a policy loan before the commencement of the Annuity
Period but the amount you borrow plus any previous unpaid borrowed amount
must not exceed 90% of your policy's Net Cash Value before any outstanding
policy loans, interest and premiums. We will advise you of the rate of interest
as determined by us from time to time.

Any partial surrender or upon the exercise of the Policy Value Management
Option*® may reduce the Guaranteed Cash Value and Death Benefit of the
Policy. When the Policy Loan with accrued interest exceeds the Guaranteed
Cash Value, the Policy may lapse.

Please be reminded that when we make any payment to you under your
policy, we will deduct any outstanding loan, interest and premiums from the
amount otherwise payable. Our claim for any outstanding loan, interest and
premiums will be prior to any claim made by you, your beneficiary(ies), the
assignee(s) or other persons under your policy.

Tax reporting and You are required to provide us with information that we may occasionally
financial crime request from you regarding you and your policy so that we can comply with
certain obligations to legal or regulatory bodies, government or tax authorities
in Hong Kong and overseas.
If you fail to provide us with such requested information, or if you place/expose
us or any of our members of HSBC Group at financial crime risk, we may:
e take necessary actions so that we or our members of HSBC Group can meet
our/their obligations; and
® be unable to provide new, or continue to provide all services to you; and
* be required to withhold payments or benefits that would otherwise be due
to you or your policy and pay them to tax authorities; and
e terminate your policy.
In the event that any benefits or payments is withheld and/or your policy is
terminated by us as a result of any of the above reasons, the amount you
receive plus the total amount you have received before policy termination
(if any) may be less than what you have paid. We recommend that you seek

your own independent professional advice on your tax liabilities and tax
positions related to your policy.
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Termination We have the right to terminate your policy under any of the following circumstances:
conditions e if you cannot make the overdue premium payments by the end of the Grace
Period; or

e the Policy Loan with accrued interest exceeds the Net Cash Value'® before
any outstanding policy loans, interest and premiums; or

e we reasonably consider that by continuing your policy or our relationship
with you, we may break any laws or a member of HSBC Group may be
exposed to action or censure from any authority; or

e terminate according to any Supplementary Benefits terms.

Please refer to the Policy Provisions for more details of the termination conditions.

Applicable laws The laws governing the Policy are the laws of Bermuda. However, in the event
of any dispute arising in the Hong Kong Special Administrative Region ("SAR"),
the non-exclusive jurisdiction of the Hong Kong SAR courts will apply.

Eligibility The Plan is generally available to anyone who is between 15 days old after birth
and the Insurance Age10 of 65. The Plan is subject to the relevant requirements
on nationality (country/region/territory) and/or addresses and/or residency of the
Policyholder and/or Life Insured as determined by the Company from time to time.

Overdue payment of We will give you a 30-day Grace Period for making premium payments. If you

premiums cannot make the payment by the end of the Grace Period, the non-forfeiture option
which you have selected will then take effect. If no non-forfeiture option is selected,
we will grant you an automatic premium loan to cover the unpaid premium
provided that the Net Cash Value of your Policy calculated immediately before the
due date of the relevant unpaid premium is greater than the amount of the unpaid
premium. We will apply interest to such a loan at a rate determined by us from
time to time. If the Net Cash Value at the time is not enough to cover the unpaid
premium, your Policy will be discontinued and we will pay you the Net Cash Value
and Special Bonus? (if any) as of the due date of the first unpaid premium.

Please note that the Monthly Guaranteed Annuity Payment' will only be paid if all
premiums due up to the relevant Monthiversary have been fully paid.

42




Key risks More about
participating Endnotes Concept flyer
policy

Product Important
summary notes

Introduction Examples

Key risks

Credit and The product is an insurance policy issued by the Company. You are subject

insolvency risks to the credit risk of the Company. Your premiums paid will form part of the
Company's assets. You do not have any rights or ownership over any of those
assets. Your recourse is against the Company only.

Non-guaranteed The scales for calculating Special Bonus? (if any) and interest on accumulated

benefit Monthly Guaranteed Annuity Payment' are not guaranteed and are determined
by the Company from time to time. The projected non-guaranteed benefits are
based on the Company’s Special Bonus® scales and the applicable accumulation
interest rates (if any) for the accumulated Monthly Guaranteed Annuity Payment' may
be adjusted by the Company at its discretion from time to time.

Whether Special Bonus? is payable and the size of the Special Bonus’ to be
paid depend on how well the Company has performed with regard to
investment returns on the assets supporting the policies, as well as other
factors including but not limited to claims, lapse experience, expenses,
and the long-term future performance outlook. The key risk factors are further
described below:

¢ Investment risk factors — The investment performance of the assets
supporting the policies could be affected by changes in interest rates
and the expectations regarding such performance (which affect both
interest earnings and values of assets), fluctuations in the prices of growth
assets and various market risks including, but not limited to, currency risk, credit
spread and default risk.

e Claims factors — The actual experience of mortality and morbidity is
uncertain which may lead to a higher than expected claim or living benefit
payment and impact the overall performance of the product.

¢ Persistency factors — The actual experiences of policy surrender (full
or partial) and policy lapse and exercise of Policy Value Management
Option*® are uncertain, and therefore has impacts on both the current
performance and future return of the policies’ portfolio.

e Expense factors — The actual amount of any direct expenses
(eg commission, underwriting, policy acquisition and maintenance expenses)
and indirect expenses (eg general overhead costs) incurred and allocated
to the group of policies may be higher than expected and may impact the
overall product performance.

The interests earned on the Policy Value Management Balance'® (where
applicable) are determined based on any interest rate that is not guaranteed and
may be adjusted by the Company at its discretion from time to time.
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Any delay or missing of the payment of premiums due may lead to policy
lapse and the amount, if any, you get back may be significantly less than
what you have paid.

If you surrender the Policy during its early years, the surrender proceeds
to be received under the Policy may be significantly less than the
premiums paid.

This Policy is designed to be held for the entire Policy Term. Should you
have liquidity needs for any unexpected events, you may apply for a Policy
Loan or surrender the Policy in full or in part subject to the respective policy terms.
However this may cause the Policy to lapse or to be terminated earlier than
the original Policy Term, and the amount (if any) you get back may be less
than the premiums paid. You may also apply for withdrawal of any amounts that
are accumulated within the Policy, but the amount available for withdrawal is not
guaranteed. Any partial surrender, Policy Loan, accrued loan interest and
withdrawal will reduce the Death Benefit and Net Cash Value. Any partial
surrender will reduce the Special Bonus®. Consequently, the value payable under
certain circumstances such as surrender or maturity will be reduced.

Cost of living is likely to be higher in the future than it is today due to
inflation. Therefore, you or your assigned Beneficiary(ies) may receive less
from the Policy in real terms in the future even if the Company meets all of its
contractual obligations.

You are subject to exchange rate risks. If your Plan is denominated in a
currency other than your local currency, or, If you choose to pay premiums or
receive benefits in a currency other than the policy currency(ies), the actual
amount paid or received by you will be subject to change according to the
prevailing exchange rate to be determined by the Company from time to time
between the policy currency and the local / payment currency. Fluctuations in
exchange rates may have an impact on the amounts of payments including but
not limited to premium payments, levy payments and benefit payments.
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We issue participating life insurance policies providing both guaranteed and non-guaranteed benefits. The
guaranteed benefits may include the Death Benefit, Guaranteed Cash Value and other benefits that vary depending
on your chosen plan. The non-guaranteed benefits comprise the policy dividends which allow policyholders to
share in the financial performance of the life insurance operation.

For Income Goal Insurance Plan Il, the policy dividends, if any, is in the form of:

Special Bonus?, is a one-off bonus. It is only paid out upon the death of Life Insured or policy termination due
to surrender, partial surrender, lapse or maturity, or upon the exercise of Policy Value Management Option*®.

The Special Bonus? amount may change from time to time based on the performance over the life of the policy
before the time of declaration and prevailing investment market conditions. The actual amount will not be
determined until it is payable. Please refer to the “Product Summary” section of this brochure for more details.

What factors will affect your Special Bonus®?

The Policy dividends (including Special Bonus?), if any, is not guaranteed. The size of the Special Bonus? and
whether it is payable depend on factors including, but not limited to:

e the investment performance of the assets supporting the policies;
e claims, lapses and expenses experiences; and
e the long-term expected future performance of the investment and other experiences mentioned above.

If the performance over the long term is better than expected, the dividends paid would increase. If the
performance is below expectations, the dividends paid would decrease.

Please refer to the “Key risks — Non-guaranteed benefit” section of this brochure for more details.

What are the key benefits of participating policies?

Potential growth through non-guaranteed dividends

In addition to the guaranteed benefits, you will receive additional dividend payments if the fund performance is
better than that required to support the guaranteed benefits.

Smoothing of short-term market fluctuations

You can also benefit from more stable returns as we try to minimise changes in dividend payouts in response to
short-term market fluctuations. Please refer to “Stable long-term returns” in the Dividend philosophy section below.
Long-term competitive return

Your policy is supported by our well-diversified investment portfolio. Through risk sharing between you and us, our
interest is aligned with yours.
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Dividend philosophy

Establishing a risk-sharing mechanism

We have a clear interest in the performance of your participating policy as our participating business operates on the
principle of sharing risks between you and ourselves to achieve a reasonable balance. Risks may arise from different
sources, creating variances that may affect your policy's return and our profit.

Variances arising from the following factors are shared between you and ourselves, including, but not limited to:

¢ |nvestment returns and expected future investment performance

¢ Insurance risks (eg lapses, surrenders and claims of different groups of policies)

e QOperating expense (eg our underwriting and general overhead costs)

We regularly review dividend levels payable to you. Both the past actual performance and management's expectation

of the long-term future performance will be assessed against the assumed level. If variances arise, considerations will
be undertaken regarding sharing these with you through dividend adjustments.

Fairness across policyholder groups

We group your policy with other similar policies to pool the risks amongst a larger number of policyholders. “Pooling” means
that the risks are spread and shared across your group, and that a larger sum of money can be invested with more flexibility.

To ensure fairness between policyholders of participating products, we will carefully consider the experience (including
investment performance) of various policy groups such as products, product generations, currencies and issue years so that
each policy group will receive a fair return based mainly on its own performance. To balance the interest between you and us,
a dedicated committee formed from a group of professionals will provide independent advice on managing the participating
policies and determining the Special Bonus.

Stable long-term returns

When considering adjusting the dividend scales, we strive to maintain a more stable payout to you by smoothing, which
means the dividend levels will only be changed if the actual performance is significantly different from the assumed level
over a period of time, or if management's long-term future performance expectations change substantially.

Rather than changing dividends in response to short-term fluctuations, smoothing allows us to keep dividends unchanged or make
less severe adjustments than would otherwise have been the case. As such, it is important not to necessarily view any short-term
investment (over and under) performance as an indication of an upcoming change in dividends. This will be considered together
with longer-term historical investment performance and future expectations, as well as the other non-investment variances.

Investment policy and strategy

We follow an asset strategy that:

i) helps to ensure that we can meet the guaranteed benefits that we have committed to you;
ii) delivers competitive long-term returns to you through Special Bonus? and

iii) maintains an acceptable level of risk.

The assets supporting the participating policies predominantly consist of fixed income assets issued by corporate entities
with good credit ratings (average A-rated or above) and long-term prospects. Growth assets, including equity-type
investments and alternative investments such as property, private equity or hedge funds, as well as structured products
including derivatives, are utilised to deliver returns that are more reflective of economic performance over the long term.

Our investment portfolios are well diversified across various types of assets, and are invested in varied geographical
markets (mainly Asia, the United States and Europe), currencies (mainly HKD and USD) and industries. The assets are
carefully managed and monitored according to our own acceptable level of risk.
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Target asset allocations

Asset type Allocation percentage

Fixed Income Assets (government bonds, 60%-100%
corporate bonds and alternative credit)

Growth Assets 0%-40%

Note: there could be slight deviation from the above range due to market fluctuation.

We also consider other factors when deciding the actual asset allocations, including, but not limited to:
e current and expected future market conditions;

e guaranteed and non-guaranteed benefits of the policies;

e the acceptable risk level of the policies;

e expected economic growth after adjustment for inflation over a period of time; and

* investment performance of the assets supporting the policies.

Subject to our investment policy, actual asset allocation could deviate from the above target asset allocation from
time to time.

For policies with the Policy Value Management Option®® exercised, the assets supporting the Policy Value
Management Balance'® are 100% invested into fixed income assets.

Accumulation interest rate

You can choose to exercise the Policy Value Management Option*® to allocate a portion of the Net Cash Value
to the Policy Value Management Balance' (if any) to accumulate with interest (if any).

Interest rates are not guaranteed, and will be reviewed by us regularly with reference to the following factors:
e Portfolio yields of fixed income asset;

® Prevailing market conditions;

e Expectations of future fixed income asset yields;

e The cost associated with the provision of this interest accumulation service; and

e The likelihood and duration of policyholders leaving their payment for accumulation

The policy of determining the Special Bonus?® (if any) and accumulation of interest rates may be reviewed and
adjusted by us from time to time.

For more updated information, please visit our website www.hsbc.com.hk/insurance/info/.

You may also visit the above website to refer our dividend history. The past or current performance of our
business may not be a guide for future results.

Key risks policy Endnotes Concept flyer
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1 Under the payment at monthly intervals option, only Monthly Guaranteed Annuity Payment is paid out. Under
the rollover option, Monthly Guaranteed Annuity Payment is accumulated with interest (if any) which is
non-guaranteed and determined at our discretion from time to time.

2 The amount of Special Bonus, if any, is not guaranteed and is subject to the Company’s absolute discretion.

3 Total Premiums Paid refers to the total amount of premiums due under the Basic Plan (whether or not actually paid)
as of the date of death of the Life Insured. Please refer to the Policy Provisions for detailed terms and conditions.

4 You may apply to exercise the Policy Value Management Option to allocate a portion of the Net Cash Value and
Special Bonus? as of the date of such a request is processed, to the Policy Value Management Balance™ provided that:

. This Policy has been in force for 10 Policy Years or more;
U All premiums are paid up when due; and

e There is no Indebtedness' under the Policy.

5 The exercise of the Policy Value Management Option is subject to the minimum amount requirements on (i) the Net
Cash Value and Special Bonus? to be allocated per transaction; and (i) the Monthly Guaranteed Annuity Payment'
after the exercise of this option. Such minimum amount requirements are determined by the Company from time to
time without prior notice to Policyholder.

6 If the life insured commits suicide, whether sane or insane, within one year of the issue date or from the effective
date of reinstatement, whichever is later, the death benefit payable under policyholder’s policy will be limited to the
refund of the amount of premiums policyholder paid to us less any amount we paid to the beneficiary(ies) since the
policy date. Please refer to Policy Provisions of the basic plan for detailed terms and conditions.

7 The additional Accidental Death Benefit will terminate when the Life Insured attains the age8 of 80 or payout of
the relevant benefits or the Policy is terminated (whichever is earlier). Please refer to the Policy Provisions of the
Supplementary Benefits for detailed terms and conditions and exclusions.

8 The Policy Anniversary on which the Policyholder or the Life Insured reaches the specified age is based on age at
next birthday.

9 The eligibility of Payor's Benefit is applicable to the Life Insured who is 15 days old after birth to the Insurance Age”® of
18 and Policyholders who are at Insurance Age'® of 19 to 60. The benefit will terminate when the Policyholder attains
the age® of 65 or the Life Insured attains the age® of 25 or the Policyholder recovers or all premiums have been paid or
the Policy is terminated, whichever is earlier. Such benefits are not applicable to single premium policies. Please refer to
the Policy Provisions of the Supplementary Benefits for detailed terms and conditions and exclusions.

10 Insurance Age means the age of the Life Insured or Policyholder where applicable at his or her next birthday.

11 Unemployment Benefit is applicable to Policyholder's Insurance Age'® between 19 and 64 who is the holder of
a Hong Kong Identity Card. The benefit will terminate when the Policyholder attains the age® of 65 or all due
premiums have been paid or the Policy is terminated (whichever is earlier). Such benefit is not applicable to single
premium policies. Please refer to the Policy Provisions of the Supplementary Benefits for detailed terms and
conditions and exclusions.

12 Critical lliness Select (Additional Payment) is applicable to the Life Insured’s Insurance Age'® between 15 days
and age 60 who is the holder of a Hong Kong Identity Card or Macau ldentity Card. The benefit will terminate if
the Policy terminates, expires, lapses, or is surrendered (whichever is applicable) or when the Life Insured attains the
age® of 65 or the Policy is terminated (whichever is earlier). Such benefit is not applicable to single premium policy.
Please refer to the Policy Provisions of the Supplementary Benefits for detailed terms and conditions and exclusions.
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13 The Life Insured is required to complete a number of simple health questions. If Critical lliness Select (Additional
Payment)'”” Application is selected, we reserve the right to accept or reject any Applications for such optional
Supplementary Benefit based on the information provided by the Life Insured during application.

14 The maximum total premium amount for pending guaranteed approval/simplified underwriting applications and in-force
policies (per Life Insured) may differ and is subject to insurance age of the life insured. Total premium amount refers
to the total premium amount of this policy determined by the Company. For details of the underwriting requirements,
please contact HSBC branch staff. The Company reserves the right to accept or decline any applications for this policy
based on the information provided by the life insured and/or policyholder during enrolment.

15 Policy Value Management Balance means the amount of the accumulated proceeds from the exercise of the
Policy Value Management Option*® which is allocated to the Policy to accumulate at such non-guaranteed
interest rate(s) as are determined at the Company’s discretion from time to time, and less any previously
withdrawn amounts.

16 Indebtedness means the sum of all outstanding Policy Loans, any interest accrued on such Policy Loans, and any
outstanding premiums under this Policy.

17 The written request must be made by the Policyholder and is accepted and endorsed by the Company while the
Life Insured is alive.

More information

Planning for your financial future is important. Let us review your current and future needs and help you decide if
Income Goal Insurance Plan Il is the right product to help you fulfill your personal goals.

You can visit any HSBC branch and arrange for a financial planning review with us.
Click www.hsbc.com.hk/insurance

Visit any HSBC branch

You can find more information about
the product on HSBC's website
by scanning the QR code.
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Income Goal Insurance Plan |l

HSBC Life (International) Limited

nou

HSBC Life (International) Limited (“the Company”,

the HSBC Group's insurance underwriting subsidiaries.

we"” or “us”) is incorporated in Bermuda with limited liability, and is one of

Hong Kong Special Administrative Region office
18/F, Tower 1, HSBC Centre, 1 Sham Mong Road, Kowloon, Hong Kong

The Company is authorised and regulated by the Insurance Authority to carry on long-term insurance business in the Hong Kong

Special Administrative Region.

The Hongkong and Shanghai Banking Corporation Limited (“HSBC") is registered in accordance with the Insurance Ordinance
(Cap. 41 of the Laws of Hong Kong) as an insurance agency of the Company for the distribution of life insurance products
in the Hong Kong Special Administrative Region. Income Goal Insurance Plan Il is a product of the Company but not HSBC,
underwritten by the Company and it is only intended for sale through HSBC in the Hong Kong Special Administrative Region.

In respect of an eligible dispute (as defined in the Terms of Reference for the Financial Dispute Resolution Centre in relation to
the Financial Dispute Resolution Scheme) arising between HSBC and you out of the selling process or processing of the related
transaction, HSBC is required to enter into a Financial Dispute Resolution Scheme process with you; however, any dispute over
the contractual terms of the above insurance product should be resolved between the Company and you directly.

The Company accepts full responsibility for the accuracy of the information contained in the Product Brochure and confirms,
having made all reasonable enquiries, that to the best of its knowledge and belief there are no other facts the omission of which
would make any statement misleading. The information shown therein is intended as a general summary. Please refer to your

insurance policy for the detailed terms and conditions.
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Retirement

Annuity Insurance
Income Goal Insurance Plan Il

Mr Cheung needs a long-term

Mr Cheung, aged® 55, living with his wife managed solution

e Mr Cheung wants a secured financial future for himself ;; e l\
and his wife when he retires. Ny AN

f c' .
e He is looking for a savings solution with growth potential x\,\” ”2 @ﬂ
and extra protection. h
Growth potential Financial security Extra protection
for savings for his family

Income Goal Insurance Plan Il helps address his needs by providing:
e Potential upside return from a Special Bonus' e Aregular annuity income stream of Monthly Guaranteed Annuity Payments

at policy maturity * An option that allows him to select beneficiary(ies) to receive outstanding

¢ Arollover option? to accumulate annuity payments annuity payments?®

for potential higher returns e Extra protection” of accidental death and unemployment benefit for policyholder

How does Income Goal Insurance Plan Il work?
Policyholder and Life Insured: Mr Cheung (Insurance Age®: 55)

Assumption:
Monthly payments under the Annuity Payment Option.

Note: this chart is not true to scale

HKD Accumulation period (10 years) Annuity period (10 years)
1 1 1 1
1,000,000 - Plan starts From 11 to 20™ policy years (10-year annuity period):
Sinal . . Enjoys retirement life with his wife by receiving:
800,000 - )2 [P LI - Guaranteed Annuity Payments HKD600,000 (ie HKDS5,000 x 12 months x 10 years)
HKD565,070 - Special Bonus' at maturity HKD468,385
600,000 -
400,000 -+
200,000 H
—
1 1" 12 13 14 15 16 17 18 19 20 Policy Year
| |
Age® 55 Retirement expense
M Single Premium for Basic Plan B Guaranteed Annuity Payments [l Special Bonus' at maturity
Projected Total Payout during the Policy Term: HKD1,068,385

(Guaranteed Annuity Payments x 10 years + => 189% of total premium paid

Special Bonus' at maturity) (HKD600,000 + HKD468,385)

e The figures shown in the above example are subject to rounding adjustment and are for illustrative purposes only. Please refer to the figures as
shown in your insurance proposal for details.

* Please note that in the event of the early surrender of the policy, you may get back a lesser amount than the total premiums you have paid
for the policy.

e The information shown above is intended as a general summary and is for illustrative purposes only. You should read this material in conjunction with
the respective product brochure and illustrations.

HSBC
AV Life
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Education

Annuity Insurance
Income Goal Insurance Plan Il

Mrs Lee needs a long-term
managed solution

Mrs Lee, aged® 35, an accountant who is married
and has a 2-year-old daughter, Anna

e Mrs Lee is concerned about the rising costs of education
and wants to set aside an amount to pay her daughter'’s

university fees in the future and protect her family. D @ﬂ
e She is looking for a savings solution with growth "
potential and built-in protection Growth potential ~ Financial security and Extra protection for
: for savings flexibility her daughter and family
Income Goal Insurance Plan Il helps address her needs by providing:
e Potential upside return from a Special Bonus' e Aregular annuity income stream of Monthly Guaranteed Annuity Payment

at policy maturity e Added peace of mind with Payor’s Benefit® in case of disability and death*

¢ Arollover option? to accumulate annuity payments

e e Extra protection* from accidental death and unemployment benefits for the
for potential higher returns

policyholder

How does Income Goal Insurance Plan Il work?

Policyholder: Mrs Lee (Insurance Age®: 35)
Life Insured: Anna (Insurance Age®: 2)

Assumptions:

1) Monthly Annuity Payment Option: rollover option? selected to accumulate annuity payments.

2) All premiums are paid in full during the Premium Payment Term.

3) The interest rate used for the accumulated annuity payments is 3.2% p.a..This interest rate is not guaranteed and may be adjusted by the
Company at its discretion from time to time. The actual interest rate may be lower or higher than 3.2% p.a..

Note: this chart is not true to scale

Accumulation period (10 years) Annuity period (10 years)
I | I | 1

From 17t to 20* policy years

(last 4 years of annuity period):
Anna is studying abroad. Mrs Lee
withdraws a portion from the
accumulated Monthly Guaranteed
Annuity Payments with interest at end
of each year to pay for Anna's University

L From 11t to 16 policy years (first 6 years of annuity period): tuition fees and living expenses overseas:
Mrs Lee chooses to rollover her annuity payments to earn HKD302,132
1,600,000 interests At the end of annuity period, she
1,400,000 - . o As of the end of 16 policy year, accumulated Monthly receives Special Bonus' at maturity
Premium payment period: 3 years Guaranteed Annuity Payments with interest: HKD712,345 HKD781,362
1,200,000 4 | 1 -
1,000,000 ) .
800,000 Total premium paid:
’ HKD1,028,349
600,000 (Annual premium HKD342,783)
400,000
200,000
17 18 19 20 Policy Year
Anna: Age® 2 Age®4 Age® 12 Age® 18 Age®21

Education expense

B Annual Premium for Basic Plan M Accumulated Monthly Guaranteed Annuity Payments [l Special Bonus' at maturity

(Prolscioa iharawel amount peryeer xageste s | HKD1,989,891
Special Bonus' at maturity) (HKD302,132 x 4 + HKD781,362)

-> 193% of total premium paid

e The figures shown in the above examples are subject to rounding adjustment and are for illustrative purposes only. Please refer to the figures as shown in your
insurance proposal for details.

e Please note that in the event of the early surrender of the policy, you may get back a lesser amount than the total premiums you have paid for the policy.

e The information shown above is intended as a general summary and is for illustrative purposes only. You should read this material in conjunction with the respective
product brochure and illustrations.
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Endnotes:
1. The amount of Special Bonus, if any, is not guaranteed and is subject to the Company’s absolute discretion.

2. There are two annuity payment options: monthly payments or a rollover of monthly payments until the end of the 10-year Annuity Period. For
the rollover option, all Monthly Guaranteed Annuity Payments will be kept in your policy to earn interest (at an interest rate that will be adjusted
at the Company's discretion from time to time) until the end of the Annuity Period. You can also choose to withdraw the accumulated annuity
payments at any time during the Annuity Period.

3. The policyholder may select one of the below payout options for your beneficiary(ies) to receive the Death Benefit payment during the Policy Term:
Option (i): receiving the Death Benefit in one lump sum payment; or Option (ii): receiving the unpaid Monthly Annuity Payments on a monthly basis
until the end of the Annuity Period (this option is only applicable if the death of the Life Insured occurs during the Annuity Period). Special Bonus' will
be paid as a lump sum payment at the point of death of the life insured.

4. Please refer to Product Brochure and respective Supplementary Benefit provisions for the detailed terms and conditions.
5. Insurance Age means your age at your next birthday.
6. The eligibility of Payor's Benefit is applicable to the life insured who is 15 days old after birth to age® 18 and policyholders aged® between 19 and 60.

Past, current, projected and/or potential benefits and/or returns (eg bonuses, dividends, interests) presented herein are not
guaranteed and are for illustrative purposes only. The actual future amounts of benefits and/or returns may be lower or higher than
the currently quoted benefits and/or returns.

Please refer to the respective Product Brochure for details and the associated risk, and to the policy provisions for the detailed
terms and conditions.

HSBC Life (International) Limited ("the Company") is authorised and regulated by the Insurance Authority (IA) of the Hong Kong SAR. The
Hongkong and Shanghai Banking Corporation Limited (“HSBC") is registered in accordance with the Insurance Ordinance (Cap. 41 of the Laws of
Hong Kong) as an insurance agency of the Company for the distribution of life insurance products in the Hong Kong SAR. Income Goal Insurance
Plan Il is a product of the Company but not HSBC, underwritten by the Company and it is only intended for sale through HSBC in the Hong Kong
SAR.

In respect of an eligible dispute (as defined in the Terms of Reference for the Financial Dispute Resolution Centre in relation to the Financial Dispute
Resolution Scheme) arising between HSBC and you out of the selling process or processing of the related transaction, HSBC is required to enter
into a Financial Dispute Resolution Scheme process with you; however, any dispute over the contractual terms of the above insurance product
should be resolved between the Company and you directly.

ANNB2_FLYER_1122_E

Issued by HSBC Life (International) Limited (Incorporated in Bermuda with limited liability)
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